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WHTEAAEKTYAAbHbIA AHAAU3 BOAbLUMX AAHHBIX B PA3BUTUM
MAPKETUHTA OTHOLUEHUA B BAHKOBCKOW CPEPE

Amnnoragna. Ilpeamerom paborpr ssasemcs uccaegosarue mMemoAuueckozo UMCMPYMEHMAPUSL
MEXHOA02UU UHMEANEKMYANbHOZ0 AHAAUZA BOABUUUX JAHHBIX B8 MAPKEMUH2080U AEAMEAbHOCTU
6arkos, ganbHeluiee passumue KOmopvblx MOXCEm Cmamb 6asUcoM pPearusayuu KOHUENUUU Mmap-
KemuHza omruoweHuil 8 6ankosckom cekmope. Merogororna nposegenns paboror. Jas pas-
BUMUS MApKeMuUH2a OMHOWECHUL 8 BAHKOBCKOU c(hepe 8 UUPPOBOLL FIKOHOMUKE NPEJCMABASLCMCS
HEOBX0AUMBIM: BO-NEPBLIX, BLIABUMb BOSMONICHOCMIU U NPEUMYUECNBA UHMEANEKMYAAbHOZO
anaausa 604bUUX JAHHLIX 8 GAHKOBCKOM MapKemuHze; 80-8IMOPLIX, ONPEJeAUMb UCTMOUHUKU U
Memoget obpabomku 60AbUUUX AAHHBLX; B-MPEMbUX, UCCACL0BAIMb NPUMEPbL YCNEUHOZ0 npuMe-
HEHUSL UHMEANCKMYAAbHO20 AHAAUBA GOABUUX JAHHBIX POCCUUCKUMU BAHKAMU U CHOPMYAUPO-
8amMb PEKOMEHAAUUU NO BHEAPCHUIO MEXHOA02UU GONLUUX JAHHBIX 8 UUDPOBYIO MAPKEMUH20-
syt cmpamezuto 6ankosckux yupexcacuii. Pesyabrar pabornr. [lposcacnmviii asmopom awa-
AU3 NoKasaa, 4mo 06pabomka ¢ NOMOWbI0 MeXHOA02UU 6ONBUUX AAHHBLX OMKPLIMbBLX OHAAUH U
0(AAUH-UCTNOYHUKO8 UHMOPMAYUUU BHAUUMEABHO YBeAUUUBAEM MACCUB JAHHBLIX, JOCIMYNHBIX
ANSL UHMEANEKMYANbHO0 AHAAUSBA, 8 pe3yabmame 4ezo s3aumoelicmsue Mmexcay 6GaHkoM u
UeACBLIM KAUEHMOM BbIXOAUM Ha HOBbl yposenb napmuepcmsa. O6racrtp npumenenus pe-
syabraroB. Buvisosvt u 0606wenus uccaegosarus morym 6vims npumeHeHvl 8 npakmuke ynpas-
ACHUSL  (PUHAMCOBO-KpeAumHbIMu  yupedcaeHusmu. Pesyasvbmamor uccaegosarus mowym 6Goimo
UCTNONBBOBAHBL MEHEANCMEHMOM 6AHKA AN (OPMUPOBAHUS UUDPOBOU MAPKEMUHZOB0LU cmpame-
WU J0A20CPOUHOU KOMMYHUKAUUU ¢ nompebumenem 8 A1060U mMouke NpoCMPAHCMea U BpeMeHU
¢ ueavio yayuuieHust kauenmckozo onvima. Bbieegpr. Ocrnosmoii sxkaag 3mozo uccaegosamust
3AKAIO4AEMCSL 8 MOM, YIMO ABIMOP ONPEAEAUN HANPABACHUS UCNOAb30BAHUSL 6ONBUIUX JAHHBIX 8
MapKkemuHze OmMHOUleHUl 8 6AHKOBCKOM CeKMope UU(PPOBOU 3KOHOMUKU AAS NOAYUEHUS JONOA-
HUMEAbHOU NPUbLLAU, A MAKNCe BOSMONCHOCMU UHMEANECKMYAAbHOZ0 AHAAU3A KAUECHMCKOU 6a-
3bl, HANPABACHHBIE HA PACUAUPEHUE PLIHOYHOU AOAU U YAEplcaHUue KAUCHMOB HA pblHKe 6AHKOB-
CKUX ycaye.

Karouespre caoBa: unmennexkmyanvruiii anaius 60abudux AAHHbLX, MAPKEMUHZ OMHOUICHULL,
uupposast sxoHomuka, nompebumens, 6aHKOBCKUE YCAYU.
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BIG DATA MINING IN DEVELOPMENT MARKETING
RELATIONS IN THE BANKING SECTOR

Abstract. The subject of this work is the study of methodological tools for big data mining
technologies in the marketing activities of banks, the further development of which can become
the basis for the implementation of the concept of relationship marketing in the banking sector.
Methodology of the work. For the development of banking relations marketing in the digital
economy, it is necessary: first, to identify the opportunities and advantages of big data mining in
banking marketing; second, to determine the sources and methods of processing big data; third, to
investigate examples of successful application of big data mining by Russian banks and formulate
recommendations for the implementation of big data technologies in the digital marketing strategy
of banking institutions. Result of work. The analysis carried out by the author showed that pro-
cessing of open online and offline information sources using big data technologies significantly
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increases the array of data available for intellectual analysis, as a result of which the interaction
between the Bank and the target client reaches a new level of partnership. Scope of the results.
Conclusions and generalizations of the research can be applied in the practice of managing finan-
cial and credit institutions. The results of the research can be used by the Bank's management to
form a digital marketing strategy for long-term communication with consumers at any point in
space and time in order to improve the customer experience. Conclusions. The main contribution
of this research is that the author has identified ways to use big data in marketing relationships in
the banking sector of the digital economy to generate additional profits, as well as the possibility
of intelligent analysis of the customer base, aimed at expanding the market share and retaining
customers in the banking market.

Keywords: big data mining, relationship marketing, digital economy, consumer, banking services.

Beenenne. B HacTosiee BpeMs 0[] BIMSHUEM HHTEPHET-TEXHOJIOTUI M COLMANBHBIX Meaua Io-
TpeOUTEIHN CTaHOBATCS Oosiee TpeOOBaTENBLHBIMU M MEHEE JIOSUIbHBIMU. B 3Toii CBsI3u TiepBOOUEpe]-
HOM 3a/1auell MapKeTHHra OTHOLICHUH B U(POBON SKOHOMHKE CTAHOBHUTCS yNyYIICHHE KIMEHTCKO-
ro omnsita. Vcnonb30BaHue MCKYCCTBEHHOI'O MHTEIUIEKTA B LIEJIOM U MHTEIUIEKTYyaJbHOTO aHAJIN3a
Oonpmmx nanueix (Big Data) B wacTHOCTH OMOTaeT pelnTh 3Ty 3a1ady.

AHanuTHKa OONBLINX JaHHBIX MPUBJIEKIA ITUPOKOE BHUMAHHUE KaK aKaJeMUYeCKUX KPYTroB, TaK U
Om3Heca, Tak KaK pacTeT MOTPeOHOCTh B MOHUMAHUA TEHACHIINY B MACCUBHBIX HabOpax MaHHBIX [1,
5, 6, 19]. MapkeTonoru Bce 4aie HCIONb3YIOT HCKYCCTBEHHBIN WHTEIIEKT W MalllHHOE 00y4YeHue,
YTOOBI aHATM3UPOBATh OTPOMHBIC OOBEMBI IAHHBIX U JeJIaTh BBIBOGI [11]. Mcnoms3yst IpOrHO3HYO
AQHAJMTUKY, MOKHO BBISICHUTB, YTO KIIMEHTHI U NOTCHIUAIBHBIE KIUEHThI MOTYT CIENaTh B OyoyIIeM,
W aJlalTHPOBaTh MApKETUHIOBbIE KAMIIAHUH B pe3yibTaTe 3Toro [18].

Ananutuka kiaueHToB (48 %), omepanmonHas aHanutuka (21 %), MOIIEHHHYECTBO U COOTBET-
crBue TpeboBanusM (12 %), MHHOBAIMK B HOBBIX MpoayKTax u ycayrax (10 %) u ontumuzanus xpa-
Hwnma gaHubX npennpusatas (10 %) — omgHu U3 cambIX HOMYJISIPHBIX BapUAHTOB MCIIOJIB30BaHMS
0OJBIIMX JTAaHHBIX B MAPKETHHTE 3apyOexHbIX KoMmaHwmid [13].

TexHonoruM OONBIINX JAHHBIX YK€ BOIIUIM B OW3HEC-TIPAKTUKY U aKTHBHO OCBAMBAIOTCS JTUAUPY-
oMy poccuiickumu komnanusaMu [10]. Ilo undopmannu International Data Corporation (IDC),
00BbeM xpaHUMBIX JaHHBIX B Mupe ¢ 2010 roma yBemmawmsics B 50 pas. K 2020 romy oH BeIpacTeT erie
B 15 pa3 u gocturHer ormetku B 40 ZB (3ertabaiit). PocT B OCHOBHOM Oy/ieT MPOUCXOINTH 33 CUET
pa3BUBAIOIIMXCS PHIHKOB. PasHOOOpa3Hble OTKPBITHIE OHJIAWH-UCTOYHUKH TeHEPUPYIOT HH(POpMAIIU-
OHHBIE IaHHbIE, KOTOPBIE CTAHOBATCS] OAHUMH U3 LICHHBIX aKTHBOB KOMIIaHUi [8].

B ycnoBusix nanpHeimero pa3suTs HHOOPMAIIMOHHO-KOMMYHHUKAIIMOHHOTO MPOCTPAHCTBA KOH-
KYPEHTHBIE TIPEUMYIIIECTBA MOYKHO OOECTIEUNTh 3a CUET MOBBIIIEHHS KauyecTBa NEPCOHATBHBIX B3aH-
MOOTHOIIIEHUH MEXy KOMITAaHUEH W KOHEUHBIM MoTpeduTesemM [4]. B aToii CBS3U COBEPIIEHCTBOBA-
HUE TEXHOJIOTMH MPUMEHEHHS UHTEIUIEKTYIbHOTO aHajiu3a OOJBUIMX JaHHBIX B MapKETHHIE OTHO-
IIEHUH Ha PhIHKE OAHKOBCKUX yCIYT MPEACTABISAETCS JOCTATOYHO aKTyaJbHBIM.

Metonnl nucciaenopanmns. CerofHs OpraHu3alui CTATKABAIOTCA C OTPOMHBIM KOJIMYECTBOM JAH-
HBIX, OBICTPO MEHSIIOIIMMCS TIOBEACHUEM KIIMEHTOB U YCHIIEHMEM KOHKYPEHTHOTO AaBiieHus. HoBble
TEXHOJIOTHH, & TaKKe OBICTPO paclpocTpaHsonecs HHGOpMaIIMOHHbIE KaHAIBI U M1aT(HOPMBI CO-
3/1aJTH YPE3BBIUAHO CIIOXKHYIO cpeny [14].

TunuuHble HBIHEIIHUE MACCUBBI BKIIIOYAIOT CaMble pa3HOPOJHBIE UCTOYHUKH: TIOCTHI B COLMAIIb-
HBIX CETSAX, 0030pbI MPOJIYKTOB, MIOMCKOBbIE TPEHJIBI, TaHHBIE KOMITAaHHWH, KOMMEPUYECKHE TpPaH3aK-
UK, OTIEpaIiK 110 OAHKOBCKUM CYETaM U TUTACTHKOBBIM KapTaM, CITyTHUKOBBIE CHUMKHU | T. JI. Bce
3TH CBEJCHHUS HYKHO 00paboTaTh, MpEXkKae YeM OHU CTaHYT NPEACTABIATh LEHHOCTh I MapKETHUH-
TOBOM CTpaTeTHH.

KiueHTh! co31al0T HOBBIE AAaHHBIE IIOCTOSHHO, OyIlb TO CTPYKTYpUpPOBAHHBIE JaHHBIE IIPU IPO-
CMOTpe BeO-CaliTOB MM HECTPYKTYPHPOBAHHBIX JAaHHBIX MPU pa3MEIIeHUH KoMMeHTapueB B Face-
book. Mcnonb3ys TexHOIOTHN OONBIIMX JaHHBIX U METOJBI aHAJIM3a, MApPKETOJIOIH MOTYT 100BIBATH,
KOMOMHHMPOBATh W aHAJIM3UPOBaTh 00a THIA JAaHHBIX MMPAKTHYECKH B peaibHOM BpemeHu [17]. D10
MOJKET IIOMOYb UM OOHApY>KUTh CKPBIThIE MaTTEPHBI, TAKME KaK B3aUMOJCHCTBHE pa3IMYHbIX IPYII
KJIMEHTOB U TO, KaK 3TO MPUBOJIUT K MPUHATHIO pelIeHni o mokymke [16, 20].

Big Data cocTout U3 Tpex 3JIEMEHTOB: JaHHbIC, aHAIUTHKA, TexHoioruu [9]. Ho Gonpmme maH-
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HBbIE — 3TO MPEXKJEC BCETO «CHIPOI» MaTepual JUisi MapKeToJIora, KOTOPBIN MPH MPaBUILHOMN MOCTa-
HOBKE BOIIPOCOB MOXKET TIPEBPATHTLCS B «YMHBIE JAHHBICY», TO €CTh T€, KOTOPBIC MO3BOJISAT BBISIBUTH
HOBBIE TEHJICHLIWU B TIOBEJICHUH TOTPEOUTENSE U CPOPMUPOBATD AJIsl HETO Oosiee TOYHOE MpeIoKe-
Hue [15]. MHorue KoMnaHuu coOMpar0T OrpOMHBIE TIOTOKU JaHHBIX 00 ayAUTOPHHA — M CTaTHYHEIE,
U JeMorpaduyeckue, U TPaH3aKIMOHHBIC, HO OCTAETCS BOIMPOC: MOJYYAIOT JM OHU U3 HUX HOBBIC
3HaHUsSI O PA3IMYHBIX CETMEHTAaX LEIEeBOH ayTUTOpuu?

Ananu3 u obpabotka Big Data mpoBoauTCsi Ha OCHOBE CIEIYIOIIUX OCHOBHBIX MeTon0B: Data
Mining, xpayzacopcuHr, A/B-TecTupoBaHue, TPOTHO3HAs aHAJIUTHKA, MAIIHHHOE OO0ydYeHHe
(MCKyCcCTBEHHBIH MHTEIUIEKT), ceTeBor aHanus [2, 12]. [1o cpaBHEHUIO ¢ TPaIUIIOHHBIMHA METOJaMHU
U aTpopMaMu AaHHBIX METOJbl HCKYCCTBEHHOTO MHTEJUIEKTA (BKIJIOYas MallMHHOE 00y4yeHue, 00-
PaboOTKy €CTECTBEHHOTO SI3bIKa M BEIYHCIIUTEIHHBIN HHTEIUIEKT) 00ECIIEYNBAIOT 00JIee TOYHBIE, OBICT-
pBIe U MacmTabupyeMbIe PEe3yNIbTaThHl B aHAIHN3€E OONBINNX MaHHBIX [19].

Ha ocHoBe naHHBIX METOJIOB MOKHO ropasjio ObICTpee cO3AaBaTh HOBbIE MAPKETHHTOBBIC MPOCK-
TBI, KOTOPBIE C OOJBIIION BEPOSITHOCTHIO CTAHYT BOCTPEOOBAHHBIMU CPE/IH LIETICBOM ayAUTOPHUH.

PesyabTaThl. B Tabnuie 1 mpeacTaBieHsl pe3ybTaThl IPUMEHEHUS WHTEICKTYIHOTO aHAU-
3a OOJIBIIMX JTAHHBIX HA PhIHKE (PUHAHCOBBIX YCITYT.

Tabruya 1
Ipumepsl 3pPeKTUBHOCTH UCIOJIb30BAHUS AHATUTUKHU 00JIbIINX
JAAHHBIX B (pUHAHCOBOM ceKTOope [3]
Komnanust Jlannble Busnec-npouecc Iddext
Bbank n3 TOII-50 11oMCKOBEIE 3AMPOCET KpenutHsliii ckopuHr + 25 % K TOYHOCTH MOJEIIeH

Konrent web- cTpanuig

+ 10 % K TOYHOCTH MOEeH

Bank n3 TOIT-60 CoumanbHble CETH Ienesoit mapkerunr B2C
cross-sell

[NoBrimenne 3¢ ¢eKTHBHOCTH
Bank u3 TOII-10 Hasnauyenus miarexeit Lemnesoit mapkeTunr B2B KPOCC-TIPOIaXK MO OTAETbHBIM
HPOAYKTaM

Aplication Scoring
Lemnesoit mapketurr B2C

CrtpaxoBasi KOMITaHHS U3

0, o
TOII -5 +35 % K TouHOCTH MOJIeNIeH

CoryanbHEBIE CETH

OCHOBHBbIE HaIpaBJICHUS UCTIOJIH30BaHMSI OOJBIINX JAHHBIX B MAPKETHHTE OTHOIIEHHH TSI TTOJTY-
YEHUSs! TOTIOJIHUTEIBHOM MPUOBLTH:

1. CermenTarusi KJIMEHTOB. OUKCUPYS NEHCTBUSA, MOKYIKH, XapaKTEPUCTUKN KIMEHTOB, MOXHO
MTOHSITh, KAKOH KOHTEHT OyJIET HHTEPECEH KAXKIOMY KIHEHTY.

2. IoBbIIeHNE JOSUTEHOCTH KITUEHTOB. 110JI0KUTETHHBIA KITUSHTCKUN OTBIT, IEPCOHATBHBIN KOH-
TEHT ¥ WHANBUAYAJTbHBIE TIPEIOKEHNS JaIyT OOJIBINE BHITOJT B TOJITOCPOYHON IEPCIIEKTUBE.

3. Pa3paboTka HOBBIX poAyKTOB. Ecin y hriHaHCOBOH KOMITAaHUK €CTh OTPOMHBINA 00beM HHPOP-
Malluy, TPEIUKTUBHBIN aHaTU3 MOKET IIOMOYb MPU BHEAPEHUH HOBOTO POJAYKTa WU YCIYTH.

[IpoexThl Mo MHTEIUIEKTyaJbHOMY aHaJTW3y KJIMEHTCKOW 0a3bl, HANpaBJIEHHBIE HA PaCIIUPEHUE
PBIHOYHOM JTOJTU ¥ yIepiKaHUe KIIMEHTCKOM 0a3bl 0aHKa, MOTYT BKJIFOYATh B cEOs:

— npouiIb KIMEHTa MO OOBEJIMHEHHBIM MacCUBaM HWH(POPMAIMM C UCIOJIb30BAHUEM BHEIIHUX
JaHHBIX (0OoraIieHue);

— NOHMMAaHUe MOBEACHUS, TOTPeOHOCTEl, HAMEPEHUH KIMEeHTa U UX MPOTHO3UPOBAHHUE.

— yTIpaBJIeHHEe OTTOKOM KJIMEHTOB.

— MoHuTOpUHT digital-mpocTpaHCcTBa C IICNIbIO YIPABACHHS MHEHHEM KIHCHTOB O OaHKOBCKOM
MPOIYKTE.

— BBISIBJICHHUE JINZICPOB MHEHUH M aHAIN3 UX BO3MOXXHOTO BIHUSHUS.

HemennenHoe n Hanbonee ajeKkBaTHOE pearnpoBaHKUE Ha JEHCTBUS KIMEHTa ¢ IOMOLIbIO 00ora-
IICHHBIX JaHHBIX O KIIMEHTaX BKJIIOYACT B CEOs:

— HCIOJIb30BaHUE BO3MOXKHOCTEH BXOIALIUX KOMMYHUKAIIHIA;

— MOHHUTOPWHT BHYTPEHHHX M BHEUTHUX IO OTHOIIIEHUIO K OAHKY COOBITHUI.
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— OIepaTUBHAs KOMMYHHKAIUSI B MOMEHT COBEPIIICHHUS MOJIb30BaTEICM JICHCTBHUIA;

— JaHHBIE TPETBUX CTOPOH AJIS ONpeaeieHHus Mpodwis KIUeHTa Ha MOMEHT COBEPIICHHS OEi-
CTBHUS;

— COYETaHUE C ACHUCTBYIOIMMHI MAPKETUHTOBLIMHU KaMITAHUSMU;

— WH/IUBHyaJbHBIE TPEIJIOKEHUS IS KIIMEHTOB.

WuTennexTyanbHbIi aHanu3 OOJBIIUX JaHHBIX MOBBIIIACT 3()(PEKTHBHOCTH MAPKETHHTOBBIX KaM-
MaHuil Ha pHIHKE OAHKOBCKHUX YCIYT Ha OCHOBE MPEAWKTHBHON aHATNTHKH, WCCIIEOBAHUS TPEIIIO-
YTeHWH KIMEHTOB B PEKHMME PEATbHOTO BPEMEHH M aHAJIM3a NCTOPUYECKHX MOKa3aTele, 4To B pe-
3yJbTaTe TMPUBOJUT K YBEIUYCHHUIO KU3HECHHOTO IMKJIA KIHeHTa (puc. 1).

| towowe || cowmpomse | vwpawe | gBill |

Puc. 1. Cxema gpynkyuonuposanus Big Data ona Call-yenmpa banka [7].

JlocTrmxeHre oxxuaaeMoro OusHec-3exra MPOUCXOIUT 3a CUST YBEIMUYCHUS )KU3HEHHOTO KA
KITMEeHTA, Kpocc-amncelul, 3G (HeKTUBHOTO yAep>KaHHs U IPUBJICUCHHS KIMEHTOB.

BoiBoabl. PaboTa ¢ MaHHBIMH, aHAJTWTHKA W MPOYHE COMYTCTBYIONIHE SJIEMEHTHI MAapKETHHTA,
OCHOBAHHOI'O Ha JaHHBIX, PETYJIAPHO IMOMMaJar0T B CIIMCKHW OCHOBHBLIX TPEHOOB. Ho pacnupocTpaHCH-
HOCTb 3TOTO TI0/IX0/Ia BCE PABHO PACTET HU3KUMHU TEMIaMH. MHOTHE MapKeTOJNIOTH C1abo BIaCIT
WJIA HE BIIAJICIOT TEXHOJOTHSMHU M HE TIOHUMAIOT, Kak paboTaTh ¢ AaHHBIMU. [Ipr 3TOM BO3MOXHOCTH
AHAJTUTUYIECKOTO MOJX0/1a B MAPKETHHIE OTHOIIICHUH 3HAUNTEIIBHBI.

Ha ocHoBe aHaiIuTUKH 6OHI)HIPIX JAaHHBIX YCKOPAIOTCA TEXHOJIOTMYCCKUEC GaHKOBCKI/Ie ITPOLECCCHI.
AHaNM3UpPys COIUATIBHBIC CETH, OAHKOBCKHMU CailiT, MOOMIIbHOE MPUIOKEHHE, OaHKH MOTYT Ofepa-
THBHO OIICHUTH HACTPOCHHS KIIUEHTOB, OTPEACIUTh UX OTHOIICHHWE K HOBBIM MPOIYKTaM U CEPBH-
caM, YJIyYIIUTh KadyecTBO MPEIOCTaBISAEMBIX YCIYT, YUUTHIBas MHEHHA moTpebureneil. OHU MOTYT
BBISIBUTH CJIOKHBIC JJIST HOTpe6I/ITeH$I MOMECHTBI BO BSaHMOHeﬁCTBHH C 6aHKOBCKOI>'I CHCTeMOfI, B peE-
3yJIbTATe Yero B3aMMOOTHOIICHHS MEXIy OAHKOM W KJIMEHTOM BBIXOAST HA HOBBIM ypOBEHbL MapT-
HEpCTRA.
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